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How To Sell Your Home Fast For Cash

In a  society  geared towards instant  gratification,  it’s  no surprise  that  many 
people who have real estate they need to sell wish for an easy button.  If only 
there were some way to click a button on a computer screen and have the 
property off your hands and a large amount of cash in your bank!  While it’s 
never quite  that easy,  this report will  explore several  methods by which any 
home owner  can  quickly  and  easily  turn  an  unwanted  property  into 
cash within a short number of days or weeks.  

But  before  we  get  into  that,  we  want  to  address  the 
question which is the elephant in the room:  don’t 
most  quick-closing  cash-buyers  want  to 
pay much less than “fair market value?”  

The honest answer to that is:  usually, but 
not always.   Each of the methods that 
we’ll explore in this report have their pros 
and cons.  For example, some will get the 
home sold extremely quickly - but yes, for 
a steeper discount.  Others will still get the 
home sold pretty darn quick (and easy!),  but 
you’ll be able to sell at fair market value (or close 
to it).  Actually, you may even get someone to pay 
you more than your home is worth in some cases.   

Wouldn’t that be nice!  It’s happened before, and it can happen for you, too. 

And now, without further ado, let’s get into these methods for getting your 
home sold quickly to a cash buyer.
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How To Sell Your Home Fast For Cash

Method #1:  Ask a Neighbor or Family 
Member 

In  the  olden  days,  folks  who  needed  to  dispose  of  a 
property  quickly  could  just  let  the  neighbors  (or  a 

family member) know that they’re looking to sell the 
home  quickly,  without  all  the  muss  and  fuss  of 

cleaning, repairing, and the whole dog-and-pony show 
of open houses and private showings to strangers.

This method is an oldie but a goodie!  You’d be surprised how many neighbors 
and family members you have who might be able to come up with enough 
money to pay cash for your home and close quickly.  Who knows, they could 
have a big fat equity line of credit burning a hole in their bank statement!  

Try knocking on a few doors or drop off a few flyers around the neighborhood 
and see if someone close to you is in the market to buy your property.

Of course, you could just try posting something to your Facebook feed and see 
what happens.  It could be that someone in your “virtual” circle of friends and 
associates is your perfect cash buyer - or knows someone who could be.

Pros:  

Work with a buyer your know (and trust).  

Requires relatively little work on your part.

Cons:  

May be inviting the people closest to you to get all up in your businesses.  

It  can  be  difficult  to  do  businesses  with  people  you  have  an  existing 
relationship with

Could invite jealousy or hurt feelings from other neighbors or family
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Method #2:  Find a Cash Buyer with Google 
For this one, head over to Google.com and type in 
“sell  my  <<your-city>>  home fast  for  cash”.   In  a 
fraction  of  a  second,  you’ll  be  presented  with  a 
number  of  web  sites  where  you  can  submit  your 
property address, email address, and phone number, 
with the promise of a quick cash offer.

You should be aware though that many of these sites 
are simply lead generators for Realtors®.  They sell 
your contact information to Realtors® - who may or 
may not be working with cash buyers who can in fact close quickly.

Some of these web sites will be run by honest-to-God real estate investors, who 
really can and will furnish you with a cash offer in 1-2 days with a closing in 
about 7 days thereafter.  

Pros:  

Quickly get offers from several competing sources

Potentially close the sale in as soon as 7-10 days from the word “go”

Cons:  

These buyers are experts at negotiating the best deals for themselves (not 
for you)

Difficult to discern who is a legitimate investor-buyer and who is simply a 
Realtor® fishing for listings

Will often result in cash offers in the range of 20-50% below “fair market 
value.”

If you’re looking for a fast cash offer from one of these sites, 
try http://CashHomeOffer.info  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Method #3:  Use Craigslist 
Sure,  Craigslist  is  filled  with  scammers  and  trouble 
makers  of  every  stripe  -  but  that  doesn’t  mean  there 
aren’t also legitimate people out there on it also looking 
to buy your real estate!

If you have some real estate you’d like to sell quickly and 
for cash, just go ahead and post a quick Craigslist ad in 
the “real estate for sale” category for your local Craigslist 
site.  

To post a Craigslist ad, head over to Craigslist (www.craigslist.org) and click the 
“real estate for sale” link (under “housing).  Next, click the “post” link in the 
upper  right  part  of  the  page.   Then,  select  “housing  offered”  and  click 
continue.  You’ll next be prompted to choose the location that fits best, before 
you’re taken to the form where you enter in the data about your real estate for 
sale.

Create a snappy headline like, “I need to sell my <<your-city>> home FAST for 
CASH”.  In the “posting body,” give details about your house and explain a bit 
about your situation.  You can also specify the price you’d like to get for your 
property.  Within minutes (or possibly a few hours), you should start getting 
email or phone calls from potential buyers.

Pros:  

You should quickly be in contact with local cash buyers

Your privacy is protected - you don’t have to give out your name, address, 
email address, or phone number

Cons:  

Many people who respond will be scammers

Most won’t actually be “cash buyers” and cannot close quickly.
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Method #4:  Sell your Home at Auction 
Did you know that in some countries,  most homes are actually 
sold at auction?  It’s a time-tested technique to get your home 
sold.   While there are many small  auction houses serving 
various residential markets in the United States, these days 
the majority of homes sold at auction are sold through on-
line auction houses.

The most popular on-line real estate auction platform 
for individual home owners these days is Williams and 
Williams Real Estate Auction (williamsauction.com).    

The two most popular real estate auction sites for buyers today are auction.com 
and hubzu.com - however, these sites do not allow individual sellers to list their 
homes for sale at auction.  Rather, most properties sold on these platforms 
today  are  “distressed  assets”  -  either  bank-owned  “REO”  foreclosure 
properties, or pre-foreclosure "short sales.”  Most auction buyers are in fact 
looking  for  distressed  “deals”  and  may  look  at  homes  on  auction  sites  as 
somehow “damaged goods.”

Pros:  

Easy way to get bids from vetted cash buyers

Can set a hidden “reserve” price

Buyer pays auction fees (the “buyer’s premium”)

Cons:  

Most U.S. consumers are unfamiliar with buying homes at auction

Auction  properties  in  the  U.S.  may  carry  a  stigma  of  being  tarnished  - 
distressed, in poor condition, in foreclosure, etc. resulting in a lower price.

Often takes 30-60 days to sell and receive proceeds from the sale. 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Method #5:  List your Home on the MLS 
You probably know that most homes sold in the 
U.S.A.  are  listed  for  sale  with  a  Realtor® and 
placed on the MLS, or Multiple Listing Service.  
The reason for  it  is  simple,  and clear:   this  is 
time  tested,  proven  way  to  get  the  absolute 
highest price for your home - “fair market value.”  

If  you’ve  considered  going  that  route,  you’re 
probably  worried  that  doing  so  means  you’ll 
need  to  spend  considerable  time,  energy,  and 
money preparing your home for sale.  And, when 
you do finally hit the market, you could endure 
weeks (months?) of open houses and private showings.  

Many sellers lack the time, means, or motivation to go through this process, 
which is why they would prefer one of the alternative methods detailed in this 
report.

Consider,  though,  that you don’t  need to do any work preparing your 
home for sale.   You don’t need to hold open houses, or endure hordes of 
buyers tromping through the property.

How’s that?  It’s simple:  sell your home completely as-is, where-is.  Hire 
a Realtor® to orchestrate the sale, taking the best photographs possible and 
creating “marketing copy” that will  make your property sound like the best 
deal  in town.  Then,  price it  about 10-15%  below what other “comparable” 
homes are going for - so that it looks like a “steal.”

By putting your home on the MLS, you will get the greatest exposure possible 
for your property.  Buyers will come running - to your agent, so they won’t be 
hounding you mercilessly.

Your agent will indicate in the listing details that a cash buyer is sought, and 
that offers will be reviewed between 3-7 days after the property is listed.  This 
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will  create  a  sense  of  urgency and will  get  buyers  moving fast.   The listing 
details should also clearly state you are looking for a fast, 7-day close.

You’ll  be  amazed  at  what  the  combination of  low price,  great  photography, 
persuasive  ad  copy,  and  the  broadest  distribution  across  all  the  real  estate 
“portal” sites (like Zillow and realtor.com) will do for you.  If all that is deftly 
handled, your agent will be flooded with offers.

With a marketing and pricing strategy virtually assuring you of multiple offers, 
you can expect your home to sell over asking price.  In fact, in a bidding war, 
it is not surprising to see ego and emotion motivate a buyer to pay 
more  than  they  could  turn  around  for  and  sell  it  the  next  day  to 
someone else - the definition of paying above “fair market value.” 

Don’t worry about pricing your home at 10-15% under fair market value.  Even 
though your home is listed for sale, you’re under no obligation to sell your 
home at list price, or any price.  Listing your home is simply an invitation to 
submit offers, nothing more.  By attractively listing and aggressively pricing the 
home on the MLS, you’ll get the widest exposure and all manner of cash 
buyers  -  and  most  of  these  cash  buyers  won’t  be  low-balling  hard-nosed 
investor types who are looking for the “big score” at your expense.

Pros:  

Get the very highest price for your home the market will bear

You are not obligated to accept any offer

Have a Realtor® handle all  buyers, inquiries,  and paperwork to ensure a 
smooth, stress-free closing.

Cons:  

May take 2-3 weeks to close the deal this way

Seller  is  obligated  to  pay  a  commission  to  the  Realtor®  for  services 
rendered.
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Conclusion 
There are many reasons why someone would prefer or 
require the buyer for their unwanted real estate to pay 
cash, and close fast.  The challenge these property owners 
face is that most cash-paying, fast-closing buyers will be 
looking  for  a  discount  from  “fair  market  value”  -  often,  a 
substantial discount (possibly eating up all or most of the equity in the 
property).

What’s more, “fair market value” cannot be determined precisely ahead of time 
-  it  can  only  be  estimated  prior  to  sale.   The  only  legitimate  way  to 
determine “fair market value” is to expose the property to the wide 
open market, accept bids from all comers, and see what price the market will 
bear  -  given  the  condition  of  the  property  and  the  seller’s  desired  closing 
timeline.

Regardless of the condition of the property or your circumstances, real estate 
which is listed on the MLS at clearly identifiable “value” pricing will get your 
property the widest exposure to the greatest number of cash buyers who can 
close  quickly.   These  buyers  will  compete  for  your  property,  often  offering 
above asking price.  By listing the property on the MLS at an attractive price, 
you will quickly have several all-cash buyers competing simultaneously for your 
property.  This way, you’ll be assured that you’re getting the highest price for 
your property -  and a sale nearly as quick as any other disposition method 
available.

Questions?  Please contact me:
Sebastian “Seb” Frey - BRE #01369847 
Broker/Owner, Realtor® 
Realty World Virtuoso 
broker@RealtyVirtuoso.com 

(408) 548-7348 or (831) 704-6873
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